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INTRODUCTION

This report comprises the Annual Report to Shareholders of Amarin Corporation plc and its Annual Report on Form
20-F in accordance with the requirements of the United States Securities and Exchange Commission ("SEC") for the
year ended December 31, 2001. See the cross reference guide on page (iii) which sets forth the information in this
report that corresponds to the Form 20-F.

As used in this annual report, unless the context otherwise indicates, the terms "Company", "Amarin", "we", "us" and
"our" refer to Amarin Corporation plc and its wholly owned subsidiary companies. The term "Ordinary Shares" refers
to the Company's Ordinary Shares, par value 10p per share, and the term "Preference Shares" refers to the Company's
3% cumulative convertible preference shares, par value £1 each.

Some of the statements made in this annual report are forward-looking in nature. Statements that are not historical
facts, including statements about our beliefs and expectations, are forward-looking statements. These statements are
based on current plans, estimates and projections, and you should not place too much reliance on them.
Forward-looking statements speak only as of the date they are made, and we undertake no obligation to update any of
them in light of new information or future events. Forward-looking statements involve inherent risks and
uncertainties. The occurrence of the events described, and the achievement of the intended results, are subject to many
factors, some or all of which are not predictable or within the Company's control; therefore actual results or outcomes
may differ materially from those anticipated in any forward-looking statement. These factors include those identified
under the heading "Risk Factors" and elsewhere in this annual report.

COMPANY OVERVIEW

Amarin Corporation plc (NASDAQ: AMRN) is a specialty pharmaceutical company focused on neurology and pain
management with headquarters in the United Kingdom and commercial operations located in both the United States of
America, for our pharmaceutical development and marketing business, and Sweden, for our drug delivery business.

Amarin is committed to becoming a recognized leader in the field of neurology and pain management with a quality
reputation for meeting the needs of healthcare professionals by the provision of innovative medicines.

Amarin's principal activities are the marketing and sale of pharmaceutical products which it conducts through its US
subsidiary, Amarin Pharmaceuticals Inc. ("API"), and the development of pharmaceutical products utilizing its
proprietary drug delivery technologies which is carried out by its Swedish subsidiary, Amarin Development AB. The
Company has a portfolio of 11 marketable pharmaceutical products which are sold exclusively in the US.

During 2001, Amarin made two significant product acquisitions that we believe will enable us to establish a strategic
franchise in Parkinson's disease in the US.



Edgar Filing: AMARIN CORP PLC\UK - Form 20-F

In May 2001, the Company obtained exclusive US marketing and distribution rights to Permax (pergolide mesylate)
from Elan Pharmaceuticals, Inc. (together with Elan Corporation plc and its subsidiaries, "Elan"), a related party, for a
period extending through May 16, 2002. Elan is the exclusive licensee from Eli Lilly and Company ("Lilly") of the
US rights to Permax, which is approved by the Food and Drug Administration ("FDA") as an adjunctive treatment for
Parkinson's disease. We also acquired an option to obtain all of Elan's remaining rights to Permax in the US, in return
for making specified option payments. On March 11 2002, the Board of Directors of the Company approved the
exercise of such option, which will be consummated upon obtaining Lilly's consent to our acquisition of Elan's rights.

We have established a team of 24 sales representatives dedicated to the promotion of neurology products in the US.
This specialty sales force is currently deployed in promoting Permax. We anticipate that we will also utilize the sales
force to promote our marketed pain relief products and, subject to FDA approval, our development products.

Also in May 2001, the Company entered into an option agreement with Elan to acquire Elan's exclusive rights as
licensee to promote, sell and distribute Zelapar (Zydis® selegiline orally dissolving tablets) in the US. Zelapar uses
the proprietary Zydis technology of R.P. Scherer, Inc. ("Scherer"), Elan's licensor, to produce a unique and proprietary
fast-dissolving formulation of selegiline, which is indicated for the treatment of Parkinson's disease. If approved by
the FDA and acquired by Amarin, Zelapar would be complementary to Permax and would allow Amarin to leverage
its 24-person specialty neurology sales force established to market and sell Permax in the US. It is anticipated that a
New Drug Application ("NDA") will be filed for Zelapar with the FDA before the end of the first half of 2002.

1

Previously Amarin has, as part of its strategic vision, acquired the US marketing and distribution rights to each of
LAX 101 for Huntington's disease and Moraxen for chronic severe pain, two additional, proprietary late-stage
development compounds with applications in our primary target therapeutic categories of neurology and pain
management, respectively.

LAX-101 is a novel and proprietary treatment for Huntington's disease, a progressive, fatal neuro-degenerative disease
for which there is currently no approved treatment in the US. Amarin acquired a license to the US marketing and
distribution rights for LAX-101 in Huntington's disease and certain other niche neurodegenerative diseases from
UK-based Laxdale Ltd. Amarin announced positive results for two separate Phase II studies for LAX-101 that were
published in the January 21, 2002 issue of NeuroReport, a peer-reviewed neurology journal. If these results are
confirmed in the ongoing Phase III study, Amarin believes that LAX-101 will represent a breakthrough in the
treatment of Huntington's disease. Subject to positive Phase III results, it is anticipated that an NDA will be filed with
the FDA during the first half of 2003.

Moraxen is a novel, proprietary formulation of morphine for the treatment of chronic moderate to severe pain.
Moraxen has been developed by CeNeS Pharmaceuticals plc, a UK-based drug development company ("CeNeS").
This new therapy has already been launched in several countries in Europe and Amarin and CeNeS are currently
assessing all pre-clinical, clinical, marketing and manufacturing issues prior to initiating phase III trials in the US.
CeNeS has recently experienced financial difficulties which could result in Amarin absorbing certain costs of
continued development. However, Amarin is under no obligation to do so and there is no assurance that Amarin
would assume any of the additional funding burden for continued development of this product if CeNeS fails to fulfill
its obligations. See "Risk Factors-Our ability to generate revenues under our in-licensing agreements depends in part
upon the financial condition of our licensors."

Our branded products portfolio, initially acquired in 1999, provided the foundation of our growth as a specialty
pharmaceutical company. That portfolio includes our Phrenelin® line of tension headache products, and others. To
promote these products, we have built an efficient direct sales and marketing infrastructure based in Warren, New
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Jersey in order to market the products directly to the physicians who originate the prescriptions. We also have a
co-promotion agreement with TEAMM Pharmaceuticals, Inc., a marketing company who call on general practitioners
and specialists for Motofen® and Bontril®, our anti-diarrheal and weight loss products, respectively.

Amarin Development AB is our wholly-owned Swedish subsidiary, dedicated to the research and development of
advanced controlled-release and site-specific technology solutions, and to creating improved formulations of both new
and existing drugs. Our oral proprietary technologies can be used with a variety of drugs covering a range of
therapeutic areas. Amarin's activities in this area primarily involve collaborative arrangements whereby it seeks to
incorporate its drug delivery technology into compounds developed or marketed by other pharmaceutical companies.
Amarin also performs research and development projects for third parties on a contract "fee for service" basis.

Amarin's revenues are derived from four principal sources. For the year ended December 31, 2001, sales of our
products through our own sales and marketing operations accounted for approximately 86% of total revenues;
licensing and development fees accounted for approximately 4% of total revenues; contract manufacturing fees
accounted for approximately 1% of total revenues; and royalties on third party product sales accounted for
approximately 9% of total revenues. Although some of the products marketed in the US can show seasonal market
trends, there has not been material revenue seasonality for the Amarin consolidated group.

Broken down by geographic markets, for the year ended December 31, 2001 approximately 83% of total revenues
were generated in the US, representing sales of our pharmaceutical products; approximately 2% of total revenues were
generated in the UK, representing our royalty income; and approximately 14% of total revenues were generated in the
European market, representing our drug delivery and contract manufacture business. The remaining 1% of total
revenues were generated as export sale in markets outside the EU and US.

2

Our strategy is to seek higher financial returns by continuing to acquire and in-license marketable pharmaceutical
products, which will help pay the development obligations for our pipeline products, and to continue to generate
revenues from the licensing of our proprietary drug delivery technologies.

HISTORY AND DEVELOPMENT OF THE COMPANY

Amarin Corporation plc (formerly Ethical Holdings plc) was incorporated in England as a private limited company on
March 1, 1989 under the Companies Act 1985 and re-registered in England as a public limited company on March 19,
1993.

Until late 1999, the Company's principal activity was the development of drug delivery technologies, and it generated
revenue by licensing its technologies to other companies. In September 1999, the strategic acquisition of a portfolio of
FDA approved products from Elan for US$25.2 million provided the foundation for the Company's restructuring of its
business and growth as a specialty pharmaceutical company with a focus in the US. The acquisition of this product
portfolio was also the first step towards building a sales and marketing capability in the US. The US represents the
largest single market for pharmaceutical products in the world.

In December 1999 Amarin sold to Elan, at a sale price of US$20.25 million, its transdermal patch technology business
which developed products designed to release medication through patches worn on the skin. This transaction, together
with the acquisition of the product portfolio from Elan, shifted Amarin's primary therapeutic focus from hormone
replacement therapy to, inter alia, the areas of neurology and pain management. In conjunction with the restructuring
of its business focus the Company changed its name from Ethical Holdings plc to Amarin Corporation plc.
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Following the above-referenced events, Amarin's in-house research and development functions were concentrated in
its Swedish subsidiary, Amarin Development AB, which retained its operations and is primarily involved in product
development with oral controlled-release and site-specific technologies.

Amarin entered into two license agreements in late 2000 and early 2001, which provided the Company with pipeline
products that began the Company's strategic focus in neurology and pain management. Upon FDA approval, these
products would complement the current marketed line of neurological and pain management products. The first
license agreement was signed in November 2000, giving the Company exclusive US rights to market and distribute
LAX-101 for Huntington's disease and certain other neuro-degenerative diseases. The Company obtained a license
from CeNeS in January 2001 for the exclusive US marketing rights to Moraxen for chronic moderate to severe pain.
In May 2001, we acquired an option to the US marketing and distribution rights to each of Permax and Zelapar which,
when exercised, we believe will enable us to establish a strategic franchise in Parkinson's disease. All of these
transactions give Amarin exclusive US rights to specialty products that are suited to the Company's focused marketing
strategy.

We have built our US infrastructure to support these marketed and development products by establishing our West
Coast operations in Mill Valley, California. We have hired key personnel for the development and marketing of our
products and pipeline, and are well positioned for future growth.

On November 30, 2001, in furtherance of our strategic focus, we sold our entire equity interest in each of our South
American subsidiaries, Beta Pharmaceuticals Corporation and Amarin Technologies South America, S.A. This sale
was made to the local management team of these subsidiaries at a purchase price of US$262,000 in cash plus the
assumption of approximately US$188,000 in indebtedness. This transaction completed our planned divestiture of the
transdermal patch research and development business.

Organizational Structure
The Company conducts its pharmaceutical sales activities through its wholly owned subsidiary, Amarin
Pharmaceuticals, Inc., and its drug delivery activities through its wholly owned group subsidiary, Amarin

Development AB.

The Company's principal executive offices are located at 7 Curzon Street, London W1J SHG, England, and its
telephone number is +44-20-7499-9009.

Details of all significant subsidiaries are summarised below:

Country of Proportion of Ownership
Subsidiary Name Incorporation Interest and Voting Power
or Registration Held
Amarin Development Sweden 100%
(Sweden) AB
Amarin Pharmaceuticals, US (Delaware) 100%
Inc.

10
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BUSINESS OF THE COMPANY

Amarin Pharmaceuticals, Inc.
General

Amarin Pharmaceuticals, Inc. ("API") expanded significantly in 2001 in pursuit of its goal to become a leader in
neurology and pain management. Revenues attributable to this subsidiary more than doubled, due in part to the advent
of the Permax product rights, in addition to growth from our branded products. API also monitors and manages certain
development activities relating to products that have been in-licensed from third parties. We increased our
development pipeline by adding the US rights to Zelapar, a product in late stage development for Parkinson's disease
which is a strategic complement to Permax. We added talented management personnel in several key areas, and
expanded our infrastructure to keep pace with growth by launching our 24-person specialty sales force. These
experienced sales representatives call upon neurologists and other specialists in the US to expand awareness and
promote Permax. We also intend to use this sales force to supplement our marketing efforts for the Phrenilin line of
products. Moreover, the neurology sales force will be well-positioned to provide promotion for our other late stage
development products, when approved.

The Company believes that through the aggressive management of its current portfolio, targeted acquisition or
in-licensing of complementary marketed or late-stage development products and the maintenance of a lean
infrastructure, API has established a growing and profitable platform from which it can expand its presence. API's
position in the emerging specialty pharmaceutical market in the US is expected to enhance the Company's product
acquisition efforts and accelerate its overall growth.

The Company relies on third party manufacturers for supply of its pharmaceutical products. These manufacturers are
either the Company's licensors (for example, Permax is manufactured by Lilly) or contract manufacturers dedicated to
production of pharmaceutical products.

API has an agreement with a third party industry leader to facilitate its distribution services. This service company
assists API in all areas of distribution including product distribution, warehousing, customer service, accounts
receivable collection and returns processing. The Company believes that this arrangement gives it a cost-effective
ability to provide a high level of customer service and satisfaction. The Company intends to continue to evaluate
distribution activities and will make appropriate cost-effective decisions on bringing some or all of those activities
in-house.

Management and Infrastructure

As a part of expanding its management team and infrastructure to keep pace with product growth and expansion, API
has successfully added key management and personnel in a number of areas which are crucial for the development and
marketing of pharmaceutical products. In addition to locating, leasing and building out office space in northern
California suitable for our development and marketing activities, we were able to identify and retain people whom we
believe to be highly experienced and qualified in the following areas: sales, marketing, clinical, medical and scientific
affairs, safety and medical information, finance, legal, commercial development, information technology, sales
training, managed care/government purchasing, and trade relations, among others. All are experienced in the
pharmaceutical business, many with specific experience in neurology or pain management. We have also been able to
identify valued consultants who assist in these and other areas. We intend to continue with a mix of consultants and
full-time employees who are dedicated to our future success.

4
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Key Products and Development Pipeline

Our Parkinson's Disease Strategy

Effective in May, 2001, the Company entered into agreements which form a basis for building a strategic franchise in
products for the treatment of Parkinson's disease. Approximately 500,000 people in the US are thought to be treated
for Parkinson's, with an equal number or more going undiagnosed and untreated. Under these agreements, Amarin
obtained immediate marketing and distribution rights in the US for Permax through May 16, 2002, along with a
purchase option for all the remaining US rights of Elan, the current licensee. At the same time, the Company obtained
an exclusive option from Elan to the US marketing rights for Zelapar (Zydis fast-dissolving formulation of selegiline),
a late-stage product in development also for treatment of Parkinson's disease. Both are discussed in more detail below.

Permax (pergolide mesylate) tablets

Permax has been approved for marketing in the US as an adjunctive treatment for Parkinson's disease, a neurological
disease characterized by a deficiency of dopamine, a neurotransmitter, in the brain. Permax is one of a class of drugs
known as dopamine agonists, which mimic the action of dopamine at certain receptor sites in the brain. Stimulating
these receptor sites can reduce the symptoms of Parkinson's disease, such as tremor, rigidity and shuffling gait. Other
competing pharmaceutical products, including dopamine agonists and products having different mechanisms of
action, have also been approved for treatment of the symptoms of Parkinson's disease. Permax had US revenues of
approximately US$40 million in fiscal 2001 of which the Company accounted for approximately US$30 million
following the acquisition of the marketing and distribution rights for Permax on May 17, 2001.

Our agreement for Permax, as amended and restated on September 28, 2001, gives us the exclusive US marketing,
distribution and purchase option rights to this product. These rights were obtained from Elan which holds an exclusive
license from Lilly, the holder of the NDA for Permax, to market and distribute this product in the US.

Under this agreement, we were appointed exclusive US distributor for Permax for a one-year period ending May 16,
2002, with an option to acquire outright Elan's entire rights in the product as Lilly's exclusive US licensee. Upon
exercise, the option would extend our marketing and distribution rights for the duration of Elan's original license
agreement with Lilly, which continues through April 1, 2008. As a part of the amended and restated marketing and
distribution arrangement, we have made payments of approximately US$47.5 million to Elan in consideration for the
purchase option. We have also agreed to pay Elan royalties on sales, with approximately US$3.2 million of royalty
payments having been made from May 17, 2001 through March 31, 2002. The acquisition of the Permax option was
partially funded by a loan from an affiliate of Elan in the amount of US$45 million which is due in full, with accrued
interest, on September 30, 2002. As set out in "Liquidity and Capital Resources" management intends to finance the
exercise of the Permax option partially with internally generated funds as well as with outside financing.

On March 11, 2002, the Board of Directors of the Company approved the exercise of the Permax option, which will
be consummated upon obtaining Lilly's consent to our acquisition of Elan's rights. In return, we will pay Elan ongoing
royalties from our sales of Permax and additional fixed payments totalling US$37.5 million. Our first payment of
US$7.5 million will be made to Elan upon Lilly's consent to the transfer of these rights and subsequent payments will
be made in twelve successive quarterly installments of US$2.5 million each. Our agreement provides that if net sales
of Permax in 2003 and 2004 exceed specified dollar amounts, we will be required to pay Elan a percentage of the
amount by which net sales exceed such levels. Conversely, if net sales in 2003 and 2004 fall below the specified
levels, we will be entitled to credit against future royalties payable to Elan a percentage of the amount by which net
sales fall short of such levels.

Because the primary patent relating to the composition of Permax has expired, competitors have the right to seek FDA
approval to manufacture generic versions of this product. The Company is aware of two manufacturers who have

12
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given Lilly notice of their intent to market a generic pergolide, said to be bioequivalent to Permax, and have filed
Abbreviated New Drug Applications (ANDAs) for approval of such a product. In addition to the primary composition
patent, Lilly holds two patents applicable to certain formulations of Permax which have been listed in the Orange
Book, the FDA's listing of formulation and composition patents for NDA-approved products. Elan has initiated and
we will join, upon consummation of our purchase option rights, a patent enforcement action against one of these
manufacturers alleging infringement under Lilly's remaining unexpired patents covering the Permax formulation. The
Hatch-Waxman Act provides an automatic stay of up to thirty months from the filing of such a lawsuit alleging
infringement of Orange Book listed patents, unless it is resolved earlier than the expiration of that thirty-month period.
The effect of the stay is to preclude the marketing by the defendant of the product which is the subject of the lawsuit,
even if tentatively approved by the FDA. There can be no assurances that any such action will ultimately be
successful. We are also reviewing other actions which might be appropriate to protect the Permax product and to
ensure that all appropriate regulatory actions are taken in connection with the potential approval of any ANDA for a
generic pergolide product.

While Permax has benefited from years of patient experience in the US, in recent years, competitors have obtained
approval for two new entrants in the dopamine agonist class, which have reduced Permax's market share. In view of
this increased competition, we have recruited a 24-person neurology sales force that has been deployed nationally to
provide information and services to neurologists, focusing on the high prescriber base.

Zelapar (selegiline HCI orally dissolving tablets)

At the same time as we entered into our Permax transaction with Elan, we entered into an agreement with Elan giving
us the option to acquire exclusive rights to promote, sell and distribute Zelapar in the US. Elan is the exclusive
licensee for Zelapar in the US under a license agreement with Scherer.

Zelapar is a novel and proprietary formulation of selegiline which uses Scherer's patented Zydis technology to provide
a fast-dissolving product for treatment of the symptoms of Parkinson's disease. Selegiline reduces dopamine
deficiency in certain areas of the brain by inhibiting the activity of the MAO-B enzyme that breaks down dopamine.
Selegiline is generally used as an adjunct to synthetic forms of dopamine such as levodopa. The Zydis formulation
allows selegiline to be administered in flash-dissolving tablet form, which is dispersed in the mouth in less than 10
seconds and absorbed without swallowing.

The US rights to Zelapar are currently licensed to Elan by Scherer. In consideration of the granting of the option to
acquire these rights, we paid a non-refundable option fee of US$100,000. Our option is exercisable at any time up to
30 days after FDA approval of the NDA for Zelapar. The exercise of the option would require us to make four
milestone payments plus running royalties to Elan based on a percentage of net sales of Zelapar in the US for the first
eight years following exercise. The first milestone of US$10 million would be payable upon the closing of the
exercise of the option. The second and third milestones would be in the aggregate amount of US$27.5 million, and
each is contingent on certain revenue levels being achieved. The final milestone of US$15 million would be payable
eight years from exercise of the option for Zelapar, subject to certain extension rights. This final payment will be
reduced by the amount of all royalty payments made by us to Elan in the intervening period. Elan will pay all research
and development costs including those of filing an NDA with and obtaining approval of the NDA by the FDA. It is
anticipated that the NDA for Zelapar will be accepted for filing by the FDA in the first half of 2002.

Our exercise of the purchase option could be subject to approval under the Hart-Scott-Rodino Antitrust Improvements
Act of 1976, which we would pursue and have no reason to believe would not be approved.

13
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Should we exercise the purchase option, our strategy would be to launch Zelapar upon FDA approval using existing
clinical data that demonstrate significant improvement in the symptoms of Parkinson's disease. We believe that, in
addition to other advantages, the convenience of the Zydis fast-dissolving tablet and oromucosal absorption make it a
more convenient product for Parkinson's disease patients (many of whom have difficulty swallowing) than traditional
capsules and tablets.

Zelapar is complementary to Permax and, if approved by the FDA and acquired by us, could allow us to leverage on
the cost of establishing a specialist neurology sales organization and to continue to build upon our Parkinson's disease
product sales base. However, there can be no assurance that any NDA filed for Zelapar will be approved by the FDA.
We participate with but are reliant upon the efforts of Elan in obtaining FDA approval, as they have exclusive control
over the application process. Additionally, even if an NDA is approved, the product may not gain acceptance in the
marketplace or generate sufficient revenues to offset our acquisition and other ongoing costs.

6

Huntington's Disease

LAX-101

In November 2000 we entered into a license agreement giving Amarin the exclusive US rights to market and
distribute LAX-101 within a defined field of use including Huntington's disease and other neurological conditions.
LAX-101 is a proprietary compound being developed by Laxdale Limited primarily for the treatment of Huntington's
disease. Laxdale is responsible for obtaining all regulatory approvals required for the use of this product in the US,
and has agreed to source all raw materials needed for the manufacture of finished product. Upon the
commercialization of LAX-101, we must meet and maintain specified levels of US product sales in order to retain our
exclusive rights. The license fees to Laxdale consist of both up-front and contingent payments of cash and stock. The
initial fee included a cash payment of US$1,000,000 and the issuance of 6,507,971 Ordinary Shares (equivalent to
650,797 ADSs), representing 5% of our fully diluted issued share capital at that time. Further stock issuances and
royalty payments on future sales of LAX-101 are contingent on the achievement of specified milestones in accordance
with the license agreement.

Following positive results in two separate Phase II studies for LAX-101, Laxdale began a Phase III pivotal
double-blind placebo-controlled study in 2001 which has enrolled over 100 patients at four centers in the US, Canada
and the UK. Full recruitment for the study was achieved in July, 2001 and patient treatment is currently scheduled to
be completed in July, 2002. Assuming the results of the clinical trial demonstrate LAX-101 to be safe and effective in
treating Huntington's disease, it is anticipated that an NDA will be submitted to the FDA in the first half of 2003.

LAX-101 has been granted orphan drug designation by the FDA. In the US, orphan drug status provides market
exclusivity for the active molecule in the product for a period of seven years from the date the product is approved for
marketing. However, orphan drug exclusivity does not bar competitors from developing other active molecules; and
even the same molecule can be separately developed and approved within that seven-year period for the same
indication if shown to be clinically superior, or under other circumstances. Orphan drug status does not confer patent
rights upon the holder, nor does it provide an exemption from claims of infringement of patents which may be held by
third parties. Laxdale is pursuing a patent strategy for LAX-101 which it believes will provide significant protection
for the product. There can however, be no assurances that a competitive product will not be approved by the FDA, or
that any patents granted will ultimately be upheld if challenged.

Pain Management
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Moraxen

In January, 2001, the Company obtained a license from CeNeS, for the exclusive US marketing rights to Moraxen .
Moraxen, a novel and proprietary suppository formulation of morphine using patented Hydrogel® technology, is
currently approved and marketed in the UK and Ireland by Schwarz Pharma. Under the terms of the agreement,
Amarin paid an up-front license fee and will pay a royalty on all future sales.

Moraxen is intended for the treatment of chronic moderate to severe pain. Its principal advantages over other forms of
morphine include its rapid onset of action, 24-hour duration of effect and lower incidence of constipation than often
experienced with other morphine formulations. Phase II studies have been completed for Moraxen. However, CeNeS
has recently experienced financial difficulties which could result in Amarin absorbing certain costs of continued
development. We are presently discussing the ongoing development program for Moraxen in light of the financial
condition of CeNeS as well as the possible impact of recent findings, following a meeting in the first quarter of 2002,
of an advisory group to the FDA in connection with the development of opioid pain products such as Moraxen. See
"Risk Factors Our ability to generate revenues under our in-licensing agreements depends in part upon the financial
condition of our licensors."

Branded Products Portfolio

Throughout 2001, Amarin continued its efforts to re-establish the branded identity of its three principal branded
products, the Phrenilin® line for headache, Bontril® for obesity, and Motofen® for diarrhea. These three products
account for approximately 80% of the revenues generated by our branded products portfolio. We have entered into a
Co-Promotion Agreement with TEAMM Pharmaceuticals pursuant to which they promote Motofen and Bontril by
direct calls on physicians and by telemarketing and other cost-effective non-personal promotion techniques.

7

Phrenilin® Line

Phrenilin is indicated for the relief of the symptom complex of tension headache, which is caused by muscle
contraction. Headache is one of the most prevalent conditions in the US. Other more severe forms of headache include
migraine, chronic daily headache, cluster headache, and medication rebound headache. Headaches are for the most
part under-recognized and therefore under-treated. The US market for all headache products including migraine is
estimated to be in excess of US$1 billion. Phrenilin competes primarily against Esgic®, Fiorcet®, and Fiorinal®, as
well as numerous over-the-counter headache remedies. We provide Phrenilin in three formulations: Phrenilin,
Phrenilin Forte (a higher strength formulation) and Phrenilin CC (with caffeine and codeine). Phrenilin CC was
successfully launched in December, 2001.

Bontril®

Bontril is indicated in the management of exogenous obesity, which is defined as general obesity not attributable to
any disease or other specific cause. Bontril is generally used over a period of several weeks as a short-term adjunct in
a weight reduction regimen based on caloric restrictions. The most recent National Health and Nutrition Examination
Survey reports that obesity affects approximately 26% of the US adult population. The percentage of overweight and
obese people in the US has increased dramatically in recent years and is expected to continue rising. The incidence of
obesity is particularly pronounced in minority populations, especially among women, and is prevalent among
low-income ethnic populations. The US market for obesity is estimated to be in excess of US$200 million. The two
major drugs included in this category are Meridia®, produced by Knoll Pharmaceuticals Ltd., and Xenical®, produced
by F. Hoffman La Roche.
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Motofen®

Motofen is indicated as an adjunctive therapy in the management of severe diarrhea and severe recurring or temporary
diarrhea. Normal bowel frequency ranges from three times a week to three times a day. Factors that influence stool
weight, consistency, and frequency include the fiber content of the diet, gender, ingested medications, and possibly
exercise and stress. Diarrhea is formally defined as an increase in daily stool weight above 200g. Typically, the patient
also may describe an abnormal increase in stool liquidity and frequency. Motofen competes primarily against
Imodium®, produced by Janssen Pharmaceutica, and Lomotil®, produced by the Searle division of Pharmacia.

Amarin Development AB
Overview

The Company's oral product development work is performed by Amarin Development AB at its state of the art
development facility in Malmo, Sweden.

Amarin develops its products both independently and in collaboration with established pharmaceutical and
biotechnology companies worldwide.

Amarin's Core Drug Delivery Technologies

The Company owns nine distinct patented oral controlled-release and site-specific technologies. Amarin has internally
developed six oral controlled-release drug delivery technologies, which regulate drug concentrations in the blood over
extended periods of time by controlling the rate of release of active compounds into the body. These technologies
have been utilized by the Company to develop a range of proprietary products. Four products using two of these
technologies are currently being marketed. In addition, Amarin has acquired rights to three further proprietary oral
drug delivery technologies for which it is seeking to develop products. The Company believes that no single
technology is entirely appropriate to the requirements and characteristics of all drugs. The Company therefore has
several oral technologies that can potentially be applied to a diverse range of drugs, including New Chemical Entities
(NCEs) developed by other pharmaceutical companies. The Company continues to seek to refine, develop and acquire
technologies with broader applications and improved performance with a view to obtaining further patent coverage.

8

ral Controlled-Release and Site-Specific Tablet Technologies
The Company owns nine distinct patented oral controlled-release and site-specific technologies.
DCV  Oral Controlled-Release Technology

The Company has developed three distinct patented systems based on the principle of diffusion of drug through a
water insoluble membrane. These technologies are now marketed under the trade name Diffusion Controlled Vesicle
or DCV, having previously been marketed under the trademark Multipor. The original DCV technology is used in
tablet form for the controlled release of water soluble drugs. The second DCV patented system applies the DCV tablet
principle to pellets, granules or minitablets, all of which are particularly useful for drugs having relatively low
solubility.

The third DCV patented system permits the incorporation of one or two drug substances into the DCV coating, giving
an immediate release (loading dose), followed by the controlled release of either the same or another drug from the
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tablet core. The DCV system has been successfully used in marketed products including the Company's leading oral
controlled-release product, its twice-daily diltiazem tablet and in the development more recently of the Company's
once daily morphine formulation in Japan.

Galacto-Mannan Matrix (Gamma ) Technologies

On March 21, 2001 Amarin strengthened its controlled-release and site-specific technology portfolio with the
acquisition of three non-synthetic polymer matrix oral technologies. Referred to as the GAMMA technologies, they
are based on naturally occurring galacto-mannan polymer derived from the Guar plant. Each of the three matrices has
specific applications. The GAMMA Extended Release Matrix (ERM) can be made into tablets and granules for the
controlled release of drugs. The Colon Specific Matrix (COSM ) is a site-specific technology designed to delay the
onset of release until the drug delivery system reaches the ascending colon. Finally, the Gastro Protective Matrix
(GAP) is designed to potentially help reduce mucosal irritation associated with certain drugs such as non-steroidal
anti-inflammatory drugs (NSAIDs). Each of these technologies require further development prior to final application
towards projects.

After further assessment of the data relating to GAMMA technologies, Amarin decided to prioritize resources towards
other technology development projects and to progress these technologies only if and when a suitable partner and/or
project is identified.

Triglas® Oral Controlled-Release Technologies

The Company has developed two distinct patented Triglas® technologies to accommodate nifedipine and potentially
other drugs that display poor solubility characteristics.

The original or "first generation" Triglas oral controlled-release system incorporates the drug into a solid single
matrix, which allows for enhanced solubility to help ensure uniform absorption.

This technology has now been superseded by the "second generation" Triglas oral controlled-release system. This uses
a polymer-based matrix which tailors the rate of drug release, thereby controlling absorption characteristics. No
further development is anticipated to take place with regard to this technology, which has only been used in a limited
number of products.

Rhotard® Oral Controlled-Release Technology

The Company's double-matrix Rhotard® technology involves two granulation stages during the tablet manufacturing
process, which creates tablet products that control the rate at which active ingredient is released. This extends the
period of time over which the drug is made available for absorption by the body. The Rhotard technology is currently
used in one product and no further development is anticipated for this system.

9

Principal Oral Controlled-Release Products

The Company's first oral controlled-release product was approved in 1988. As at March 31, 2002, the Company has
independently developed, or is in the process of developing, 6 key pharmaceutical products incorporating its oral
controlled-release technologies. Of these, 4 products have received regulatory approval in at least one country and are
currently being marketed. The remaining products that are either (i) currently not being marketed; or (ii) are in various
stages of development. The following tables set out the Company's primary oral controlled-release products by
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category.

Oral Controlled-Release Products for Cardiovascular Disease

The Company has developed or is developing the following key products for the treatment of cardiovascular disease:

LICENSING
STATUS

DEVELOPMENT/
PRODUCT T